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Editorial

I
ntegrated Logistics Support (ILS) has historically been
considered the “poor relation” to major industrial pro-
grams. Today, the situation has radically changed since

the suppliers of major systems (aeronautics industry,
automotive, shipbuilding, etc.) have become aware of the
economic impact of the ILS choices as regards the product
development and operating costs.

The different players of the logistic support for a program
have totally heterogeneous trades (see diagram p. 3). First
the manufacturer who designs and produces the system,
the manufacturer’s subcontractors, the inspection authori-
ties, the customer who uses the product and may modify
the product independently of the initial manufacturer, the
repair or modification shops, the spare part suppliers, the
training centers, etc.

The supply of ILS services (maintenance engineering, training, etc.) and products
(documentation, training and practice equipment) that meet the expectations of all
these players shapes the Sogitec’s activities.

The range of applications developed by Sogitec today provides consistent offers
based on cross-functional teams. These applications guarantee in the long term
the investments of each of these players who benefit from the synergy resulting
from single configuration management of ILS data, in phase with the PLM approaches
used in design and manufacturing.

With a structuring role for the ILS industrial processes, our applications must be
selected in the early stages of development of new projects, in consistency with the
selection of design and production tools. These early choices are a prerequisite for
a competitive development of the activities associated with ILS.

The SLM concept is the appropriated response by Sogitec to the customers new
demands.
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